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EXECUTIVE SUMMARY 

 

In this report, we will explain a little bit of the product such as how we produce the 

product, where we do the product, where do we sell it and how we have been introduced to 

run these businesses. This business opportunities report summarises the business project 

and information, including the project description, project conclusion, experience learning and 

appendices. This project is a task and assignment that have been given to all students enrolled 

in entrepreneurship courses. Students may detect and learn more about area that can be 

improved in this manner, which provides clear routes on which to develop for the 

organization’s innovation strategy as well as a strong business project in the future. As a result, 

in this study, each section will be explained in detail in relation to the business that has been 

picked.  

Farna’s Ramen Roll is the business of selling Vietnamese Ramen Roll such as 

Carbonara Ramen Roll, Chessy Ramen Roll and Original Ramen Roll. All of this ramen roll is 

known perfectly to all of the teenagers as Ramen. This business provides 3 types of ramen 

which have been mentioned earlier. However, there are many types of ramen but we decided 

to choose only three types of flavoured which are Carbonara, Chessy and Original and we 

decide to sell these three types of ramen roll. These businesses where be selling through 

social media and physical such as Facebook, WhatsApp and Face – to – face. Although the 

Farna’s ramen roll have many competitors around, therefore, we have our own unique taste 

that people will remember the taste. Not many people who sell the ramen roll will have the 

similar taste as it.  

The difficulties of running a business and the experience gained will undoubtedly assist 

a lot in life when it comes to running a real firm in the future. As a result, because it is a first-

time encounter, the difficulties and experience of being a seller will not be readily forgotten.  
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4.0 INTRODUCTION OF THE BUSINESS. 

FIGURE 1 – Logo of Farna’s Ramen Roll 

The name of the business that we choose as our business are Farna’s Ramen Roll. 

As we know, every choice of business opportunity that we make must have their own reason. 

The reason that we choose Farna’s Ramen Roll as our business name is because we 

combined our own name which are Farah and Afrina, so that people may easily know why we 

put our business name as that. However, for the ramen roll is because, we sell ramen with 

rice paper and we roll it, so that we call it ramen roll. In fact, we sell this ramen roll is because 

for our own task and assignment that have been given. We also do this job to help our family 

to gain more money. Hence, during this endemic Covid-19 many people had been suffered to 

earn money. However, by selling this ramen roll with a cheapest price, people can eat it when 

they feel like want to eat. Therefore, we have decided to sell this ramen roll to complete our 

task and assignment as long with learning how to start selling foods that we made by our self. 

This business is situated at                                                        

                     



NAME OF THE 

BUSINESS 

FARNA’S RAMEN ROLL 

ADDRESS OF 

THE 

BUSINESS 

                                                        

                     

TELEPHONE 

NUMBER 

                          

BUSINESS 

PLATFORM 

FACEBOOK- Farna’s Ramen Roll 

FORM OF 

BUSINESS 

Partnership 

URL 

FACEBOOK 

PAGE 

https://www.facebook.com/profile.php?id=100091230955553&mibextid=

LQQJ4d 

MAIN 

ACTIVITY 

Selling Ramen Rolls with different types of flavour 

DATE OF 

REGISTRATIO

N 

29 APRIL 2023 

TARGET 

MARKET 

People who lives in Bandar Puncak Alam and students who are renting 

near the campus. 



4.2 ORGANIZATIONAL CHART. 

 

 

Figure 2 – Organizational of Farna’s Ramen Roll  

The Farna’s Ramen Rolls organisation chart at this partnership comprises of two persons who 

worked for this company. Nur Farah Amirah owns Farna’s Ramen Rolls, and she is aided in 

operating the firm by Afrina Syafiah Binti Azmi. Nur Farah Amirah, the owner, is in charge of 

overseeing the company's finances as well as the intake and production of products across 

the organisation. Meanwhile, Afrina Syafiah Binti Azmi will oversee the inventory of items as 

well as other customer interactions and administration. 

4.3 MISSION AND VISSION 

Having a vision and an objective is necessary for forecasting the following year of the 

company. It also requires creating new plans for the organization's future in order to develop 

and update various aspects of the enterprise. Additionally, our Farna’s Ramen Rolls business 

has a vision and missions to help us understand what needs to be done in terms of both our 

long-term and short-term objectives. 

MISSION. 

• To sell affordable and reasonable with a good taste of ramen rolls. 

• To introduce to people that a cheapest and simple ingredient can be delicious too.  

VISION. 

• To offer the best and delicious ramen rolls to be consumed by everyone.  

  



4.4 DESCRIPTION OF PRODUCTS. 

 

 

 

Figure 3 – Ramen Roll  

A Ramen Roll is sold by Farna’s Ramen Roll. Anyone can buy these Ramen Rolls 

because they are affordable and readily available. We decided to promote this product so that 

we could easily, quickly, and deliciously spread the flavour of carbonara, chessy and original 

ramen flavour to every family and friend in Bandar Puncak Alam. Finding a creamy, cheesy 

and original that tastes like we're eating upscale ramen rolls is challenging. Our product was 

created in order to satisfy the needs of the vast majority of individuals. In order to entice our 

customers to purchase more of our products, we also established a number of deals with 

discounts and combination pricing that are significantly more affordable. 

The Ramen Rolls is a wonderful fusion of Asian and Korean flavours that combines the 

flavours of a Ramen Rolls with those of a traditional Korean pasta dish. The classic pasta meal 

Carbonara, Chessy and Original which typically consists of instant noodle with their own 

flavour such as carbonara, cheese and original served as the model for this creative recipe. 

The ramen rolls with three types of flavour filling is encased in a delicate and thin rice paper 

wrapper. It has a soft texture that fits the roll's overall softness and is properly cooked. This 

mixture gives the food a rich, velvety texture and a creamy, cheesy undertone that enhances 

the flavour of the other ingredients. The ramen rolls are very delicious and soft which it can 

feed everyone to enjoy the food.   



 

4.5 PRICE LIST 

 

 PRODUCT PRICE 

RAMEN ROLLS  

 

RM 15.00 

 

4.6 TARGET MARKET 

 

 This project and product are targeting people who are from all ages which are from 

youngest to the eldest. For example, the range age is from 15 years old to 60 years old and 

above. This ramen rolls are not so spicy for the children and also for the adult. It is because, 

we will follow the instruction from our customer, if they want the ramen rolls without spicy, so 

we need to reduce the spiciness’ for the ramen rolls.  However, this ramen rolls are spicy and 

it is perfectly recommended for people who like spicy a lot. As you all know, the price for this 

ramen rolls are such an affordable and reasonable for people to buy it and eat it as soon as 

possible. In fact, for children, they can ask their parents to buy it for them, and for the teenagers 

and adults, they might order the ramen rolls by themselves. Even though, we can see that 

when we started to promote our ramen rolls, all that we can see that, our target market is 

around our age which are teenagers around 22 years old and above. Since the price is 

affordable and reasonable, the ramen rolls can be bought by the customers with a large 

amount of number.  

4.7 DATE  

 

 The date we started to sell our delicious food is on the 1st May 2023. We decided to 

sell it near our rented house. We also give our neighbour to taste the food first so that they 

can buy our food.  

 

 

 



4.8 PLATFORM 

 

 The platform that we use to run our business and to promote it are at our social media 

which are by WhatsApp and Facebook and physical. Nowadays, many beginner owners start 

their business with the two famous platform of social media such as WhatsApp and Facebook. 

However, this platform is such an easy to promote our small business so that our business 

can easily go viral and famous. In fact, our business will be recognising to the other people as 

we turn our Facebook page or WhatsApp to business account. By using Facebook page, our 

business will be known to others. In fact, it is easier to make a promotion or sales to people. 

Not only that, this business also has been promote to our family and friends though WhatsApp 

by sharing the link of our Facebook Page. So that, they can refer through the Facebook page 

what were we selling. However, we also sell it through face to face where we promote it to our 

housemate and neighbours. It is because, many people can see the ramen rolls and we have 

been providing some tester for them to taste it.   



5.0 FACEBOOK 

5.1 CREATING FACEBOOK PAGE  
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5.1.2 Numbers of likes.  

 



5.2 CUSTOMIZING URL FACEBOOK (FB) PAGE 

https://www.facebook.com/profile.php?id=100091230955553&mibextid=LQQJ4d 

 

5.3 FACEBOOK POST (TEASER) 
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5.4 FACEBOOK (FB) POST - COPYWRITING (HARD SELL)  
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5.5 FACEBOOK (FB) POST- COPYWRITING (SOFT SELL)  
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5.6 RELEVANT GRAPHICS  

 

 

 

Figure 4 – Sales reporting of Farna’s Ramen Roll on April  

  



 

 

Figure 5 – Sales reporting on May  

  



 

 

Figure 6 – Sales reporting on June  

  



 

 

Figure 7 – Sales reporting on July  

  



 

5.7 SALES REPORT  

 

 

 



 



 



Sale Evidence and Receipts  

 

Date  Customer 
Information  

Evidence  

01 
May 
2023  

Laura  

• 1 box  

• Rm 15.00 

• Cash  

• Cod- 
Budiman 
Valley  

 
04 
May 
2023  

Ameer  

• 1 box  

• Rm 15.00  

• Cash  

• Cod- Alam 
suria  

 
11 
May 
2023  

Alya  

• 1 box 

• Rm 15.00  

• Cash  

• Cod – 
Bandar 
Puncak Alam  

 
18 
May 
2023  

Sabrina  

• 1 box  

• Rm 15.00  

• Cash  

• Cod – 
Bandar 
Puncak Alam 
Fasa 1  

 



25 
May 
2023  

Amirah  

• 2 boxes  

• Rm 30.00  

• Cash  

• Cod – 
Bandar 
Puncak Alam 
Fasa 3  

 
28 
May 
2023  

Zuhayra  

• 2 boxes  

• Rm 30.00  

• Cash  

• Cod – 
Bandar 
Puncak Alam 
Fasa 2  

 
01 
June 
2023  

Amirul, Aidil, Syamil  

• 3 boxes  

• Rm 45.00  

• Cash  

• Cod – Meru  

 
08 
June 
2023  

Syukri and Adha  

• 2 boxes  

• Rm 30.00  

• Cash  

• Cod – Kolej 
Casuarina 3  

 



15 
June 
2023  

Batrisya and Fatin  

• 2 boxes  

• Rm 30.00  

• Cash  

• Cod – Kolej 
Rafflesia 6  
 

 
18 
June 
2023  

Allysa  

• 1 box  

• Rm15.00  

• Cash  

• Cod – 
Saujana 
Utama 3  

 
22 
June 
2023  

Fahim and Aini  

• 2 boxes  

• Rm30.00  

• Cash  

• Cod – 
Budiman 
Valley  

 
29 
June 
2023  

Ikmal and Akid  

• 2 boxes  

• Rm30.00  

• Cash  

• Cod – 
Bandar 
Puncak Alam  

 



30 
June 
2023  

Fitri and Subly  

• 2 boxes  

• RM30.00  

• Qr Pay  

• Cod – Alam 
Suria  

 
06 
July 
2023  

Sarah and Izzah  

• 2 boxes  

• Rm30.00  

• Cash  

• Cod- 
Saujana 
Utama  

 
09 
July 
2023  

Azri  

• 1 box  

• Rm 15.00  

• Cash  

• Cod – 
Bandar Hill 
park  

 



13 
July 
2023  

Dania  

• 1 box  

• Rm 15.00  

• Cash  

• Cod – Eco 
Granduer  

 
  



6.0 EXPERIENTAL LEARNING. 

 

As you all know, when we running this business, we have learnt to run this a business from 

my parents. They guide us from the beginning until the end. They teach us how to earn more 

profit. However, when this assignment has been introduced, we’ll already set in my mind that 

we want to sell ramen rolls. In fact, ramen rolls are the easiest things to sell and make money. 

All people from the youngest to the oldest can buy the ramen rolls. If we all have been 

wondering why we want to sell these ramen rolls, the first thing that we believe that the taste 

of this ramen rolls is very pricey and tasty. So, we decided to sell it and give people a tester. 

Despite the fact that we just joined as an owner, we have learnt how to operate a business. 

However, this is a new and significant experience for us because we have never run a 

business on my own before in our whole life. When we initially heard about this concept, the 

first thing that sprang to us as a product to offer was ramen. As we all know, during a 

pandemic, the majority of people prioritise their comfort food, and dessert is one of those 

important comfort foods. That's when we decided to seize the chance to sell the ramen since 

we know a lot of people will enjoy the flavours. It was a little tough for us to go deliver the 

ramen rolls since there was a point when we had to postpone bringing the ramen rolls to the 

client because we were very busy with other work, but we still made it happen so that the 

customer could give me favourable feedback. Because the ramen is similar to the famous 

ramen noodle and people will enjoy the taste. We sell a lot of ramen, mainly to our immediate 

surrounds, which include our family and friends. They loved the ramen and most of them 

ordered again, which made us very pleased and pushed us to work even harder to grow our 

business. What we can say is that selling these ramens for our ENT530 project has inspired 

us to start my own business in the future. 

 

 

  



7.0 CONCLUSION 

 

 In conclusion, being an entrepreneur and operating this business is not a simple 

endeavour, as we have to discovered during this journey. To be successful in our company 

venture, we must sacrifice time, energy, money and passion in the entrepreneurship process. 

People are increasingly using social media and their ability to communicate with others to 

promote and learn more about the company. It is difficult to get the attention of clients without 

the use of social media. Understanding cash flow is also crucial since it is utilised to calculate 

without the businesses cash position. We have no idea running any business by our self 

before. Since we become pair by selling this ramen rolls, we felt like we love to run this 

business and interact with people. Hence, we know a little bit about business and how to 

handling the business.  
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