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MUP’s Training
TRAINING

BUSINESS SYNOPSIS

Business Name

After a discussion with all the partners, we all agree to name our business as
MUP Training.

Business Domain

Our business domain is to provide the motivation course to the students within
the Kedah area especially in Alor Setar.

Business Type

We had chosen partnership as our business type. It consists of five (5)
partners.

Business Location

We had chosen Alor Setar as our business location.

Market

Our target market is all the student around Kedah and Perlis.

Capital
Our business capital consists of partners’ contribution of RM 12,000-00 each

and the remaining is loan from bank.

Date of commencement

We will start our business on January 2003
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TRAINING
BACKGROUND OF BUSINESS
Name of Business : MUP’s Training
Address Of Business : 168, Jalan Shahab 3,
Shahab Perdana,
05150 Alor Setar,
Kedah Darul Aman.
Correspondence Address : As per above
Telephone Number : 04-5224693
o}
Form of Business : Partnership ! -
@
Main Activities : Motivation course %:;
C =
Date of Commencement . January 2003 ol
Date of Business Registration : December 2002 }
Business Registration Number
Name Of Bank . Bank Islam (M) Berhad
Bank Account Number
Equity Contribution - RM 60,000-00
NAME I/C NUMBER CAPITAL PERCENTAGE
CONTRIBUTION
MOHD ZAHLAN BIN 811026-02-5193 RM 12,000-00 20%
MOHAMAD MUSTAFFA
FADHLIL AZIM BIN 810702-08-6393 RM 12,000-00 20%
JAMALUDDIN
MUHD REDUAN BIN ABD | 790903-05-5037 RM 12,000-00 20%
MALIK
RASMAN FARISH BIN 800104-07-5513 RM 12,000-00 20%
SHANSUDIN
WAN ADAFI BIN WAN 791224-11-5493 RM 12,000-00 20%
MUHAMMAD
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