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Business opportunities are all about how we coincide the case study and business and 

implement it to our business plan to become a successful entrepreneur, and also how we classify 

any course of production from beginning to end. In other words, business opportunities are 

about how we can be successful entrepreneurs. Additionally, it offers us a strategic plan for 

determining any problems that may exist within this company.

In this report, I will discuss my experience running a small business on my own. 

Andamara.co is the name of my company, which produces handmade jewellery that focuses 

on creating earrings. Local people can own these handmade earrings because they are 
•--- ------------------ / ------------------------------------- 
considered to be more authentic, genuine and meaningful as compared to those assembled in a 

factory.

With this business opportunity, I will be able to gain some business experience. There 

are many things I can learn while running this business. For example, with this business 

opportunity, I can hone my soft skills and improve my communication abilities. To attract more 

customers and manage the business effectively, good soft skills and excellent communication 

skills are required.

As for this online business, all pieces that are made are home based. This will make it 

much easier for me to ensure that my business runs smoothly despite of having physical classes. 

This will teach me how to multitask, effectively manage my time and stay organised.

In conclusion, based on this business opportunity, I will learn how to relate to and 

recognise each stage to go forward and minimise the challenges we face.
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3.0 Project Description

Andamara.cQ is located at my very own home, Sublot 2 Lot 558, Blok 4 Std, Jalan Brayun 

95000 Sri Aman, Sarawak. This project will offer a great selection of handmade earrings 

jewellery in various designs, colours and sizes. All of the pieces will be designed and created 

by the owner. This will stock a wide selection of jewellery and will offer a service to make 

custom pieces for shoppers through Direct Messages. All sales for the business will be operate 

via online platform such as Instagram.

Andamara.Co will concentrate on a single primary market: women. My main focus is 

marketing efforts on women and those who like to dress up for special occasions. I sell ready­

made items to these customers or suggest colour combinations and styles for various outfits 

and occasions, demonstrating my knowledge of fashion design and customer service geared 

toward individual shoppers.

Trends in this industry are in my favour. Pearls are popular due to their distinct natural 

colour and features, as well as the fact that they are inexpensive and suitable for both formal 

and informal occasions. Pearls can complement and dress up any woman's outfit.



4.0 Business Model Canvas (BMC)
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After one week as a business owner, I was able to sell a few items to customers who were 

interested in the offer. Here is the simple weekly financial statement.

AMOUNT

(RM) 

(-)

AMOUNT

(RM) 

(+)

INCOME

1. Earring Sales ( 2th May 2022 -8th

May 2022

250.00

2. COD Charge 20.00

3. Round Off 0.20

Total Income

470.20

EXPENDITURE

1. Pearls 50.20

2. Hoops/Hooks 39.00

3. Paperbag 20.50

4. Jewellery Pliers 30.00

Total Expenditure

139.70

Net Profit RM 330.50



6.0 EXPERIENT  AL LEARNING

Experiential learning emphasises learning by doing, which is acknowledged as one of the 

most effective teaching methods for giving students with the opportunity to internalise content 

and is largely embraced by students (Meyers & Jones, 1993). Because the student's journey 

through the four phases of experiential learning inspires and drives the educational process, 

experiential learning is student-centered as opposed to teacher-centered (Kolb, 1 984) This 

business opportunity was created with the intention of exposing students to real-world bu jness. 

Through this business opportunity, students can explore the entrepreneur process, from idea to 

entrepreneur endeavour. The most important component of this procedure is deciding whether 

a business idea is viable. The impetus for a business endeavour is a business opportunii^/vhich 

consists of a collection of market conditions that enable a business concept to be implemented.

There are several approaches for evaluating and validating a business concept.

Personal development is one of the things I learn as a result of running this firm. Personal 

growth is an essential component of lifelong learning. It is crucial to your ability to learn, 

reflect, and realise your full potential. Following is Productivity. A learned skill is required to 

use technology as a tool rather than a distraction. As you grow more active, meet more people, 

and commit to more things, it is crucial for your success to maintain productivity. Moreover, 

the subject from which I learn the most is Leadexship. Effective leadership is necessary for 

success. Without it, organisations fail, individuals lose interest, projects are unfinished, and 

objectives are not achieved.



7.0 APPENDICES






