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EXECUTIVE SUMMARY 

In this subject, Principle of Entrepreneurship (ENT530), we learn about Copywriting 

strategy. From the Social Media Report, students need to choose a product or services to 

promote for selling on the social media such as Facebook. As we know, most people had their 

own social media account to connected with others. Facebook is one of the best platforms that 

we can use to do an online business. 

FAZRIL TRANSPORTATION SERVICE is our service name that we decided to 

promote and provide the transportation service on Facebook page. We choose this service 

because many people espacially student in UiTM Puncak Alam need a transport to go 

everywhere they want. We used Perodua Axia as the main car because it is efficient and reliable 

to use. We named our service FAZRIL because it is our combination name between FAHIM 

and EZRIL as a partnership for this business and also easy to remember it. Additionally, our 

service also open for the public. The name chosen is also intended to attract the attention of 

customers. 

There are two types of copywriting techniques that we used to promote our online 

product and this business. Soft sell copywriting is a soft sell which features are more suitable 

language, consultative tone, and non-aggressive technique. This technique is used to attract 

more customer and persuade them to buy our product. It also helps to create awareness and 

provide updates about the product. The other copywriting technique is hard sell is a direct and 

insistent language of advertising. It can be consisted as a high-pressure and aggressive 

technique to persuade customer in the short-term. 
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1.0 BODY OF REPORT 

1.1 Go-Ecommerce Registrations 

 

 

 

Figure 1.1 Fazril Transportation Service Go-Ecommerce Registrations 
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1.2 MyENT Certificate 
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Figure 1.2 Fazril Transportation Service MyENT Certificate 
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1.3 SSM Registration 

 

 

Figure 1.3 SSM Registration for Fazril Transportation Service 
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2.0 INTRODUCTION OF BUSINESS 

2.1 Name and Address of Business 

 

 Fazril Transportation Service is a business name that has been decided based on 

our main service which is provide the transportation service. We took the opportunity to 

promote and sell our small business on Facebook page. We choose this business because 

of demand from the Uitm student that need the transportation for them go to class or 

everywhere. There are many reviewers that give an excellent comment, and many 

customers fall in love with our service. 

 

 We choose Fazril Transportation Service as our business name because it a 

combination between Fahim and Ezril as a partnership for this business. Furthermore, it is 

also a simple name and easy to remember when introduce for the public. The name chosen 

is also intended to attract the attention of customers. We provide our service in Alam Suria, 

Puncak Alam. We charge our service according to the fixed rate has been set by the 

transportation community in Puncak Alam. 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Figure 1.4 The logo of Fazril Transportation Service 
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NAME OF BUSINESS Fazril Transportation Service 

BUSINESS ADDRESS UiTM Cawangan Selangor Kampus Puncak Alam 

Bandar Puncak Alam, 42300 Puncak Alam, 

Selangor 

EMAIL ADDRESS                       

TELEPHONE NUMBER              

FORM OF BUSINESS Sole Proprietorship 

MAIN ACTIVITIES Provide transportation service 

NAME OF SERVICE Fazril Transportation Service 

DATE OF COMMENCEMENT 13 May 2023 

Table 1.1 Fazril Transportation Service Business Information 
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2.2 Organizational Chart 

 

Fazril Transportation Service is a sole proprietorship business by provide our own 

service which is transportation service. This is because it simple and least expensive business 

type. Our organization chart consisted by two partnerships. 
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2.3 Mission and Vision 

 Every organization has its unique mission and vision. The mission outlines the 

business's goals and the strategies it employs to attain those objectives. On the other hand, the 

vision articulates the company's envisioned future state. Both mission and vision statements 

are commonly used to express the organization's goals, objectives, and accomplishments. 

 

Mission 

Our mission is to provide efficient, reliable, and sustainable transportation services that 

enhance connectivity, improve quality of life, and contribute to the overall well-being of 

individuals and communities. We strive to meet the diverse needs of our customers by offering 

safe, convenient, and affordable transportation options while minimizing environmental impact 

and promoting social equity. 

Vision 

Our vision is to be the leading provider of transportation services, revolutionizing the way 

people and goods move around. By leveraging cutting-edge solutions, we aim to create a 

connected and integrated transportation network that enhances mobility, reduces congestion, 

and supports economic growth while preserving the environment for future generations. We 

aspire to be a catalyst for positive change, shaping the future of transportation and making a 

meaningful impact on society. 
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2.4 Description of Service 

 Our transportation service is one of the crucial services that need by all people 

espacially student from Uitm Puncak Alam. We give the best service to make sure our 

customers satisfied with our service. We use Perodua Axia as our main transport because the 

car is designed to be fuel-efficient, which can help save on fuel expenses and reduce 

environmental impact. In addition, only that car that we have to do these services. We charge 

our service according to the fixed rate has been set by the transportation community in Puncak 

Alam. 

2.5 List of prices 

LOCATION FROM COLLEGE TOTAL (RM) 

To Faculty RM 5 

To Hospital Uitm RM 8 

To Alam Bina RM 8 

To Eco Grandeur RM 10 

To Akademi Mokhtar Dahari RM 15 

To Kwasa Central RM 40 

To Saujana Utama RM 10 

To Elmina RM 30 

To Shah Alam RM 40 

To Lotus RM 10 

To Setia City Mall RM 30 

 

Table 1.2 Fazril Transportation Service list of prices 
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3.0 FACEBOOK 

 When we start starting our business, we created our own Facebook page. We are 

decided to provide transportation service. We created our own name which is Fazril Transport 

Service Puncak Alam to attract more customers to use our service. Our goal in creating a 

Facebook page is also to promote the services that we provide. As we have stated above, we 

charge our service according to the fixed rate has been set by the transportation community in 

Puncak Alam. Thus, the Facebook page that we created also can help us to get the new 

customers and can interact with our regular customers easily.  

 In addition, the Facebook page we have established serves as an effective platform 

for connecting with our customers online. Furthermore, in today's society, social media has 

become an integral part of many people's daily lives. Therefore, we have seized this opportunity 

to enhance our Facebook page by incorporating various language styles such as teasers, soft 

selling, hard selling, and other relevant information related to our business.  

 

 3.1 Creating Facebook (FB) page. 
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Figure 1.5 Fazril Transportation Service Facebook Page 

 

 3.2 Costuming URL Facebook (FB) Page 

 

  

Figure 1.6 Fazril Transportation Service Official Facebook page URL 

 

https://www.facebook.com/FAZRILTRANSPORT 

 

https://www.facebook.com/FAZRILTRANSPORT
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3.3 Facebook (FB) post – Teaser 

 

Figure 1.7 Fazril Transportation Service teaser posts 
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3.4 Facebook (FB) post – Copywriting (Soft sell) 
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3.5 Facebook (FB) post – Copywriting (Hard sell) 

 

 

 

 

 

 

 



20 
 

 

 

 

 

 

 

 



21 
 

 



22 
 

 

 

 

 



23 
 

 



24 
 

 

 

 

 

 

 

 

 



25 
 

 

 

 

 

 

 



26 
 

 



27 
 

4.0 CONCLUSION 

In conclusion, Fazril Transportation Service is the crucial service in Uitm Puncak Alam. 

The demand from students in Uitm makes our service become one of the best businesses that 

can make a lot of profit. In addition, we promote our service online and market it by using the 

Facebook network. This type of platform enables us to upload the most recent information 

regarding our business activities. In the opinion of the customers, these publications provided 

a lot of motivation, inspiration, and guidance, particularly for the younger generation. 

The social media portfolio has offered us a wealth of fresh insights into starting a 

business from the ground up. By undertaking the social media portfolio project, we have gained 

valuable knowledge and a clearer understanding of our aspirations to become successful 

entrepreneurs. We have acquired diverse business techniques that can be applied in the future, 

whether we choose to establish a physical store or embark on a new business venture. 

Moreover, the portfolio has equipped us with the ability to effectively manage our product 

inventory, ensuring profitable sales without any unnecessary wastage. 

As a result of this evaluation, we acquired valuable insights on effectively managing 

our business through the implementation of teasers, soft selling techniques, and hard selling 

strategies to attract customers and promote our products. This newfound knowledge will serve 

as a valuable asset for our future endeavors. Despite being a start-up company, we successfully 

provided transportation services and took significant strides towards fulfilling our mission and 

vision for business success by creating and developing a Facebook page. 
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5.0 APPENDICES 
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