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HOUSE & COMPOUND CLEANING SERVICES

PURPOSE OF PREPARING THE BUSINESS PLAN,

The business plan is prepare to apply a loan from AFFIN BANK BERHAD to get
a sources financial as an additional capital that needed to start this business.

Besides, this business plan also prepares for as a guideline and valuation from
outside to convince them about stability of our compaiy.

It also prepared for customers and suppliers, in given them a view about our
strength in asset and financial. This business plan also as a guideline to a new
entrepreneur who interested in involved in the same business.

Otherwise, this business plan also as guide for our company to manage the
company more systematically and efficiently. So that long term plan can be dene more
properly.

Other-than that, these business plan also can be a place to practice our knowledge,

skill and proof our own capability among bumiputera to involve in this business.



HOUSE & COMPOUND CLEANING SERVICES

BUSINESS BACKGROUND.

BUSINESS NAME : House and Compound Cleaning Service (H2CS)
BUSINESS ADDRESS: House and Compound Cleaning Service (H2CS)
F25-F26,
Second Floor, Central Square,
Jalan Kampung Baru,
08000 Sungai Petani,
Kedah,
ADDRESS LETTER: House and Compound Cleaning Service ( H2CS ),
F25 — K26,
Second Floor, Central Square,
Jalan Kampung Baru,
08000 Sungai Petan,
Kedah.
CALL NUMBER : 04 — 4242288 / 04 — 4242212
BUSINESS FORM : Partnership
MAIN ACTIVITIES: - House cleaning
- Compound cleaning
DATE OF STARTING BUSINESS: 1* January 2005
CAPITAL - Capital contribution RM 35, 000/ each

- Loan RM 100, 000
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