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EXECUTIVE SUMMARY 

Powersolarz Sdn. Bhd. is the company establish and grow in the segment of hardware 

consuming technologies. The company is a start-up company that will offer and provide a solar 

power bank name Solarz for customers. Solarz serves the customers with stylish and latest 

designs, styles, colours of the solar power bank to cater customer needs. Besides, the power 

bank also designed with high-quality materials to achieve high satisfaction of customers. Other 

than that, it is also small in size to facilitate consumers to bring everywhere.  

The management of the business consists of the General Manager name Asyraf Haikal. 

He assisted by 5 lead workers whereas Abu Bin Abi as Marketing Manager, Salleh Bin Mohd 

as Finance Manager, Adam Bin Ahmad as Electrical Engineering Manager, Halim Bin Saari 

as Operation Manager, Kamal Bin Mat as Human Resource Manager. They are highly skilled 

and talented in their respective fields for having working experience with various companies 

before. They will ensure that they will be performed in doing tasks together although they 

different duties and portfolios in order to serve in Powersolarz Sdn Bhd. 

Powersolarz Sdn Bhd Business hours are from 10:00 a.m. until 6:00 p.m. and operates 

25 days in a month. Our shop is located at Bangi as this place is one of the major attractions in 

the state of Selangor. Since power banks can be considered as a need for every person right 

now, so the segment will be the biggest opportunity to use for making some profit. The 

company’s main target market is the male and female adult community as the percentage of 

the number of smartphone users from adults is higher nowadays. Besides, the business also 

targeting people that always move from one place to another place such as backpackers and 

travelers. We also focus on people with high incomes because the price for our power bank is 

relatively slightly expensive compared to other power bank prices. 

Across Selangor and Bangi particularly the Powersolarz Sdn Bhd business has seen an 

explosion of growth from year to year. Bangi is an area that most people consist of male and 

female adult communities that more dominate the field of technology especially the usage of 

smartphones as it will require more energy to cover the phone battery. Thus, it causes the 

demand for the power bank is rising over the year. Although we have a lot of competitors, we 

are really sure that we can provide special and high satisfaction power bank for the customers. 
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